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If you really want someone to act on something you have to invoke 

emo�on. You have to give them a sense of urgency. If you can in-

voke emo�on you substan�ally increase the odds that a person will 

react.  And there are few emo�ons more powerful than fear.  If you 

can scare someone you can get them to do just about any-

thing.  We see this a lot in the financial business.  There are literally 

financial firms who have built their en�re reputa�on on scaring the 

living day lights out of people.  I won't name names, but I generally 

find these views to be consistent with a misguided approach or 

general misunderstandings of the monetary system and financial 

world. 

Don't get me wrong.  I am not some complacent op�mist wander-

ing through the world with blinders on.  I like to think of myself as a 

measured op�mist.  I generally believe that, as a species, we are 

constantly progressing.  You don't wake up in the morning and say 

"I want to be worse than I was yesterday".  No, the odds are you 

wake up in the morning wan�ng to learn, to become be'er, to be-

come stronger, to live longer.  It's inherent in us.  We need to push 

forward.  We need to make progress.   

Fear is the emo�on that some invoke to keep others down.   It's a 

classic case of pulling yourself up by keeping others down.  Don't 

fall for this tac�c.  Don't let someone else scare you into inac�on 

because it's to their benefit for you to remain scared.  As I said 

above, this doesn't mean you have to be complacent, but a bit of 

measured op�mism goes a long way.  Living your life in perpetual 

fear is a sure way to underperform those around you.  Not to men-

�on, it's be*ng against an inherent and incredibly powerful human 

necessity to make progress....In my opinion, that's one of the worst 

macro bets a person can make. 
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“The enemy is fear. We 

think it is hate; but, it 

is fear.” 

- GandhiGandhiGandhiGandhi  
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Important Disclaimer 
Nothing contained herein should be construed as an offer to buy any 

security or a recommendation as to the advisability of investing in, pur-

chasing or selling any security. Some of the statements contained 

herein are statements of future expectations and other forward-looking 

statements. These expectations are based on Orcam's current views 

and assumptions and involve known and unknown risks and uncertain-

ties. Actual results, performance or events may differ materially from 

those in such statements due to, among other things, general econom-

ic conditions, performance of financial markets, Orcam Financial 

Group, LLC assumes no obligation to update any forward-looking 

information contained in this document. 
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Orcam	Financial	Group,	LLC	

Orcam Financial Group, LLC is a fee 

only financial services  firm offering 

macro research, personal advisory, 

ins�tu�onal consul�ng and educa-

�onal services.   

If you have questions or comments regarding Orcam’s research and services  please contact us 

directly.   

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 


